


FORMULA FOR DUPLICATION

The first thing you need to understand in the daily plan of action is
the formula for duplication.

Build a list, cultivate the list, and present the business to the culti-
vated list- this is the sales process. As soon as your launch is com-
plete you get started with this process.



Step 1: BUILD'A LIST

There are hundreds of ways to build a list. We are going to focus on building a list through social media. There
are over 3 billion people on social media platforms. Most social media platforms are free to use and can be
accessed by people around the globe. Using social media to build your list is a great option, it is convenient, fun,
and easy.

The easiest and fastest way to build your list through social media is to find groups that will be interested in your
product and/or opportunity. We suggested you focus on niches. Here are a few examples:

Home-based Business: For this, you suggest you look at Multi-Level Marketing (MLM) directories, home based
business groups, network marketing groups, online marketing groups, specific network marketing groups, etc.

Al: This could be anybody interested in finding out more information on Al and how they can use it to improve
thier daily lives or make more money.

Social Media Influencers: This could be anybody that wants to make money using social media or build a big-
ger following.

Personal Development and Mindset: This could be anybody that follows all of the biggest Influencers in Per-
sonal development and mindset. Examples: Tony Robbins, Jordan Peterson, Andrew Tate, Gary Vaynerchuk etc....

Forex and Crypto: Anyone that talks about this or any other way to put your money to work.

E-commerce and Drop Shipping: Anyone who follows the biggest influencers showing people how to make
money on Amazon or through Drop Shipping.

There are groups for everything you are looking for and there are always new people joining every day.

The most important thing about building your list is gathering information.
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Step 2: CULTIVATE YOURLIST

Just like building a list, there are hundreds of ways to cultivate a list. We are going to focus on cultivat-
ing your list through social media.

Like posts that you feel resonate with you and that people can engage with.
Comment on posts, be interactive.

Send direct messages (DM) to share product information, ideas, and/or opportunities.
Pay attention to special dates such as birthdays, anniversaries, etc.

Try thinking outside the box too.

When someone purchases a new home, congradulate them. When someone goes on vacation,
comment on their posts.



Step 3: PRESENT THE BUSINESS

There are hundreds of ways to present the business. We are going to focus on using simple tools like our website, videos,
and opportunity calls. It is much easier to duplicate using tools so you never have to be the presenter. All you dois send a
link and then validate that the products, services, and system are all amazing. Most people just want to feel confident that
they are going to be getting value in anything they purchase.

Here are some examples ofa messages:

1. Ever wonder how the top 1% live? Discover the blueprint designed by millionaires
to get you there.

2. Ready to elevate your life to the millionaire level? Unlock the secrets of health
and wealth with a program crafted by the best.

3. What ifyou could use a millionaire’s playbook to transform your health and
wealth? Dive in and see what’s possible.

4. Think you're too average to be extraordinary? Think again—our program,
designed by millionaires, is your ticket to the top 1%.

5. Want to know what separates the wealthy from the average? Join a program
designed by millionaires and start living the difference.

6. Curious how millionaires stay on top? Get their insider secrets and climb to
the 1% in health and wealth.

7.lmagine tapping into the strategies of multi-millionaires. Now stop imagining
and start achieving the top 1% in health and wealth.

Include a link to your EpicSlim website or to a presentaion with one of the messages above. Feel free to change the mes-

sages if you want. These are just ideas.
Make sure to follow the above-mentioned steps, 5 to 10 times per day, at a minimum of 5 days a week.






